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Abstract:

This research examined the role of using SOR model to
explain the effect of E-CRM on customer loyalty with the
mediating role of customer satisfaction. Customer satisfaction
has a major effect in banking industry. When customer is
satisfied, these results in a stronger relation with service
providers, Data were collected using convenience sample from
384 bank consumers using E-CRM service provided by the bank.

The result showed that improving E-CRM services provided
by banks contributes to consumer’s satisfaction & this result in a
significant positive impact on consumer’s loyalty. This research
would help bank managers to improve their E-CRM services
quality provided to their consumers.

Keyword: ECRM, Customer satisfaction, Customer loyalty,
SOR model
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iy sty Ol sias (7)) s (00 Bia 3l 5yl il A SIY) 5 3asd
s (1) o SV a5 ¢(710,1) Ay as) 5 dius (e JB 3yl Lals (Z0AY)
Ll (%)), VY) duay @lgin (1) ) (8) o 1mads (%) £,A¢) sy
Ol e Mardl (e gl Aladiad el Gl alkaill 13g) ¢ Dlaall aladinl il pe 23]
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(£) Y e 0o Leals «(Z7AYA) Doy Ty sed (45 30 (g0 8l ) () sediiny
(M) e ST AUl () seadinn (%) A,Y0) duw & ((ZYY,09) Gty 1y el Ol e
Loed e (A) G (0) O plaill () seadin (%9, 7A) A a5 (L jel ) ya

() s s
(E-CRM) 4 g S ¢3lanl) cilBMle 5 18] ciladd Gailadd s duad) die 434

SPSS V25 gali 3 il s (30 1 juaaal)
el ) slagl e 2 IS (g giana b ()

Y & (ECRMB) 853l of (Y) @) dsaall ¢ ) Jsaal) mom s
Sl adge " e palip A g IV eSlaall ClEe 5 1a) aay 8 o) Y1 L) g3
s (Ll Jigia juaiall) Ji&5 a5 (£,7V) &l oo Jangiay " 3L (ol
o e Slanll el 22y 8 (CUST4) 58l () LS ¢ puladdl & S lial
Sl ¢l il Gl Al sladie )" de ait Al g saall 8 o J gV e il
bl T giall &l Gy el e bl el (e e BV e
N ALYl aledd) oS (i s (Jhsia uminl) ) i a5 (V,A)
o e s eSleall oY g any b o) V1 ATl 5 Y s (LO3) sl
5 (£, V) beal) o giall &l Cus Ml il 138 aadind ) Sl
ket Sl i e (L gie peaiall o) QiS5
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(Y) s dssa
Gl dlagl (e By IS (5 gisa (B
e3aall oY g 2y #3aall L ) ay A g S pBland) clBSe B 403 ay
i A o giall 5 jadl) i Al Lo giall 5 jadl) i Al Lo giall 5 jadl)

4 3.9 lol 15 3.51 cusl 18 3.15 ECRM1
3 391 lo2 11 3.57 cus2 16 3.27 ECRM2
1 4.07 lo3 16 35 cus3 14 3.34 ECRM3
14 351 lo4 11 3.57 cusd 6 3.91 ECRM4
5 3.86 lo5 7 3.65 cusb 2 4.32 ECRM5
23 2.92 lo6 4 3.71 cus6 1 4.37 ECRM6
18 3.19 lo7 11 3.57 cus? 3 4.3 ECRM7
8 3.75 lo8 10 3.58 cus8 6 3.91 ECRMS8
13 3.55 109 14 3.53 cus9 4 4.17 ECRM9
15 3.47 1010 8 3.62 cus10 5 4.15 ECRM10
17 321 lol1 4 3.71 cusll 8 3.57 ECRM11
9 3.74 lo12 4 3.71 cusl2 8 3.57 ECRM12
6 3.8 lo13 9 3.6 cusl3 17 3.18 ECRM13
7 3.79 lol4 1 3.84 cusl4 14 3.34 ECRM14
10 3.71 lo15 3 3.77 cusl5 19 2.97 ECRM15
12 3.59 lo16 2 3.78 cusl6 11 3.47 ECRM16
16 3.38 lo17

20 3.04 lo18

19 3.15 lo19

21 2.99 1020

22 297 lo21

2 3.93 1022

11 3.67 1023
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Yove - J¥iaaadl e Gealdd) aladl)
€1y



igspmall dasall ot aclny ¥ o Jyaell ¥ e E-CRM 3y sliind SOR giagai sglags
Wil ashle @lal /u & godall mge sasa 3gpa anle /s & glasgasa gluag /s

Al 5 el Gl ai¥l s lad) s giall gy (V) a8, Jsaalls

sbaiin¥) bl G Jo¥) il (8 oDlaall clia) axy ela 288 (clialinY]
Al ¢ ouladll oS el Ty 8 gia peaial) o Qi 58 (7,718) @l o siag
E—) A 5 KT e Dandl CBe 3 Hla) 2m ?3 c(V’OV) DAV INIDS, PP P PR
S8 b Ty i el of Q& 315 (T,7A) & Bsies (CRM

smladll
(¥) pu Jdya
slaiin) Al jlaall il ady) g cluad) b giall
2l s eilasal) oy i) s el il jasYl el e &l yuaial)

3 eSlaadl 8e 3 )la) any

3.38 0.732 19 i 1
1

3.64 1.036 16 oSl ol 2
2 353 0.831 23 oSaall £Y 5 322

.SPSS V25 gl Cila i (e 1 saaall
sl a2 Laal
:ds¥ L2l (V)
s Sland) L ) g Al g I o Mlandl cilBMe B 1) (s Asila) A8Me Slia

By o(£) @y dsaadl o)y S (s m dalre Ll ) didad aladil o

A5 I oDl B 3 5)3) (Tl )Y Jalaa dad ()] HLAAY) 3l (e g

Al LA A8 dga g o JN5 a5 (2 AY0) Cizly ¢ Dlaall Lia 5 (E-CRM)

6 siane die (v 0 +) Ay sine Gy (V) < Bl Y Jalae G ()Y (G pariial)

lia" o S Al 2l (s Jii 1A Lilian) Al a s (4.0 V) e BT AIYS
e dlard] Loy g di g p38IY) ¢ Manl] ClddNe 5413 S dulay) 48le
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(%) a2 Jox>
J¥) G All Jals ) Las geilds

Correlations
customers_s
E_CRM ausfaction
E_CRM Pearson Correlation 1 .835"
Sig. (2-talled) .000
N 384 384
customers_satisfaction  Pearson Correlation 8357 1
Sig. (2-tailed) .000
N 384 384

**. Correlation Is significant at the 0.01 level (2-talled).

SPSS V25 7l Gl e (e 1 yduaall
:Qf.&“ ua_dll (Y)
) oY g3 U] el ) £ 5kaadf Lia ) Jass

e\dal.u\ ?3 ¢ Shaall c‘Xj} ¢ Dlazl) L'AJ O ‘”5_11.;.\..\ .LLGJ\ A9y Lf-\‘ A.paﬂ
Galaa A O (0) ) Jsaalls 35 LS i) Caelan g ¢y goa g Bl ) Jalaa Jlia)
Aoy 6.‘:: Jas =) c(~_\/\/\/) c.‘.\ eManll ¢V g5 eDeall Lay o Ll YY)
Aly as (r.r ) Dsine dayy oDl £V gy ¢Sl Lia ) (s ddal 5 4y 8 Lol
it O ot 4l D (S 5 s (o 0)) n ) AN 5 e i s
MeSleall &Y g1 Lila) Ualsi )) eDleall Lia y Jasi 5" e Lay L..Sm ‘é_'\\.:ﬂ\ dl Al

(°) A do>
g.il;ﬁ\ R Al Jals N sl !

Correlations
customers_s Customer_loy
atisfaction alty
customers_satisfaction Pearson Correlation 1 7777
Sig. (Z-talled) .000
N 384 384
Customer_loyalty Pearson Correlation “PPT - 1
Sig. (2-talled) .000
N 384 ,3,84

**,. Correlation |Is sigmﬁcam atthe 0.01 level (2-tailed).

SPSS v25 zeeliy il jia (10 1 jduaall
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sl il ()
3katl) £ g3 U] U ) (E-CRM) 4 g ASN) ¢ Mhand) cilble 5030 Jags 55

(V) @ Jsaall 8 LS i) el g () guu ol ) Jalaa A aladiid &3
£Y 5 5(E-CRM), 4 5 S oSaall ciliSle 53 ¢ Blis j¥) Jalaa Ao ity Eum
GEe 5l G dulagl g A @ Lol )l Adle dga g e JU oa g ¢+ AT E)eDlaal)
Lilan] Ay (a5 (4,0 ) Ausine Aadly g eDlaall £Y 55 (E-CRM) s 5O kel
CiBdle 50 Jasi i " B e dl) Ji  Jillg (v )) (e JB A (g sise e
e Slanl) e 55 U Ul (E-CRM) 4555 501 ¢ Dlan)

(1) as Jsa
A (gla Al B Y LA il

Correlations
Customer_loy
E_CRM alty
E_CRM Pearson Correlation 1 .8247"
Sig. (2 -talled) .000
N 384 384
Customer_loyalty Pearson Correlation 824" 1
Sig. (2 -talled) .000
N 384 384

**,  Correlation is significant at the 0.01 level (2 -tailed).

.SPSS V25 zeabi_n Cila s (e 1 jdaal)

sal N ol (%)

(E-CRM) 4xig syl sdlaad) clddle 3 13) G 4BMall ¢dlaad) Ly Jau iy
s and) e¥ g g

z3sai Jiarg (Smart-PLS 4) gl plasinly el ch¥alaall dadai aladiul
:\.A:é &L}ali Jad ‘(V) d}l}j\ ‘;J @4}4\ A LS a"_i\_ﬁ_uﬂ [RYEN dae D u.u\ztsl\
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dasdle 4l Zasalll o e Ja las (20 A) e BB a5 (+,0 YY) (SRMR)
e Al LAY & e maly (ad (Hu and Bentler, 1999) s
@Ay ¢(d Gy d_ULS) sl 54y z3saill 4lalil) 4ee3ll (bootstrap)
L)Y dshiany zisalll el Sl LU )Y ddshias o pallall s
Kl 585 ¢(70) o ST i shumall (A O lidl) (e ey 5 g 2l
G (+.9) Oe Slel (NFI) 2ad ol elld ) ALYl il 235l o o
zasaill ¥ s Lol i Al (Y-Y) o &% (Chi-square /DF) 5 «() &
dabd Ade a4ag e (VIF) il adst Jalaa sl Al o LS XS

(+,0) 0o d8l adll aan () G Al il paiall (G 41830

(V) & doxa
3 gail) daidla il idi'ga
Model fit
SRMR 0.0351
e Exactfitcriteriad_ULSand d_G p>0.05
Chi-square/df 2.53
NFI 0.913

.Smart-PLs V4 zali y Cla jia (e 1 jsaal)

eaall B 3 ) Jiiwal) Luaiall G (£) a8, JSAN (e gl
((+ ATA) Lagly (Dl Lia ) Japs ) paiall e S5 (E-CRM) (450!
oeiall i L o(+.09)) Aady (Dlanll eV 5) il i) o Undl i
¥ 5) ) il e (E-CRM) (s siSIY) o Slaadl cilidle 3 )ly)) Jiiwall
o dule s (4TAY) ey (2 3keadl L)) Jass ) siall DA (e (520l
A g IV ¢ Sleadl ClBe 3l aladinl die eSlaall ¢ 5 (e 2 s 6 Deall Liay
5ol O A8l ¢Dlaall L) daws gy JAAN (i 6l Jais L5 ((E-CRM)
MeSaall Y 55 (E-CRM) 4 5 5SIY) ¢ aall cilESle
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(4) f Jsd
JLuu.“ M k) @\:ﬁ

Ja) A 4l Cus Ay sina 3 gall D e o (A) 8 Jsaall g
Lilaa) Al a5 (Y, YAE) Dlaall ¥ 5 ) eDaall slia ) (3 A8l ol (T)
Oa 4Bl olatY (T) _liia) dad caaly IS ((70) o Jil 4 5ina (5 s e
Wyl o255 (0,+A) eaall ¥ 5 ) (E-CRM) i s iSIY) e Saal) Ee 5 )y
B 31 (pe A8dNall olail Ll (70) (e il 4y sina (5 sise die Liliaa Al
sie Lglaa) Ay a5 (0,7)) e3keall cliay ) (E-CRM) i s 5iSIY) ¢ Slesl
L o st ol JHE G jall im b Jais MLy (70) (e JBT & gina (5 s
e dlaell ¢ Y 55 (E-CRM) i g siSIY/ e dlael] cilidle 5 ) (o 48] ¢ axd)

(M) a2 Jsa

zigalll lalea
daal T Ll 4 gina T Jkad) AN Jalea olas¥)

i ion ->
agna 0.00 3.284 0.681 Customer satisfaction -> Customer
loyalty

$5ina 0.00 5.083 0.591 ECRM -> Customer loyalty
E5ia 0.01 5.313 0.868 ECRM -> Customer satisfaction

.Smart-PLs V4 gl Cla e (0 1 jiaal)
- :a_ﬂ:\ﬂ\ LBl

oSletaall Al it Sl (SOR) gisel it e Cindl 134 sl

oA e Dlaadl Cl8e Bl allai il A Al 3 el 134 aladiinl &5 G
glhad 8 (LlaiuVl) odleall oV 5 o (Adalal Al oDlaall L 5 (il
O ARl sl ais dasa sy el eDlaall Lia ) il i ) (8 @lla g el sl
Adle dllia o)) il Caa gl g eSleall Liayy Lig €I e Daall clidle 5,1
O g S o Dlaad) ClBe 5} cilead aladiind () Cpii G ¢l Ll @3

Yove - J¥iaaadl e Gealdd) aladl)
€19




igspmall dasall ot aclny ¥ o Jyaell ¥ e E-CRM 3y sliind SOR giagai sglags
Wil ashle @lal /u & godall mge sasa 3gpa anle /s & glasgasa gluag /s

2l ae il oda sl 2l ¢ eMaall Liay o el 580 Al &gl 8
(Abdulfattah, 2012; Adnan et al., 2021; <lal jo Jie ALl clal )
Al-Dmour et al., 2019; Dehghanpouri et al., 2020)

S8 i Aa2d) adia g Jpand) G A8l ) e il jall s2a ) G
bl ) oda xSl LS diadiall daadl) e € (<5 ol Jaend) ()5S0 Laic 5 68
pe Ja¥l sk 4,8 Adle 3l 8 aelu Lo g i) o Daadl clBle 3 of e
Lo Jaenll daiall dui g iKY cilandlll paghaiy juiad e aelud Ll WS ¢Jaanl)
3gns sas JsY) il ASE & 3gry  Jrarll Liay (puan e S S5 2eby
e anl Ly s i g S0 o Dhaal) clile 5y} ciladdl sl s culd 28dle

Ao ¢lla (o glil) & jelal e ¢ Danll £ 55 ¢ Dhandl Ly (g AL dpsilly Ll

o o 05 ae 3 e sa s eDlaadl eV gy oDlaall Liay () LS il
(Belas & Gabcova, 2016; Cajesthan, 2018; Hayati et al., 2020)

Al dsas A Lol |50 canly Jaerd) Lia ) of il all s S
Gila (e oVl Ba5 A gy Al eVl daxdll ediay Juanll o A8
Aadiall lardll e sl Jaeadl (6K Ledie adl bl jall o3a caxSiy o Slaall
Jaaxlly @dny oY ol o LS Al Aaadl) adial Jpand) ¢Y 5 s 2o 35 il (ha
Jozadl aalS i) = g 81 5 cBaal] e S deadll edie gl 5 )
13 ABe 3 ga g Glatiall (SEN Gl Jd a 4adld 13gn s Aze Jalxill & il
el Y 55 e Daall Lia ) (g i) Ll
Ol e Daxd) ¢Y 55 L g S o Dandl CHlENe 5 1)y A8 ) Lkl L 13)
e¥ 5 o Lis yl) eDlaall Cl8Dle 5 o) dandl pilie il 2 ga s ) i il
Jio Aalal cluhpall (e il ae Al oda ) Ml eDlead)

Yove - J¥iaaadl e Gealdd) aladl)
£V



igspmall dasall ot aclny ¥ o Jyaell ¥ e E-CRM 3y sliind SOR giagai sglags
Wil ashle @lal /u & godall mge sasa 3gpa anle /s & glasgasa gluag /s

(Farmania et al.,, 2021; Kakesh et al.,, 2021; Khan & <lal
Khawaja, 2013)

GEe 5,y Jaamdl cilead @lidl i g Laaie a3l culad jall sda xSl Cua

cllall o Mandl e LIS LS a3 clidl eDlae saclE d L g 5iSY) o Maall

G (il I oy Ay Y5 slinal) (e S i) sl i () a8
el ¥ 5 e L ) e Dlaall ESe 3 50Y s LG 25ns 58

Lia ) Ao g 483 3 s g Auusl yall il ST 88 can) 1) (2 jally (3l Lad
i ae GEH Y dagiill sda s eDleall ¢V 55 eSlaall GEde 3513 (e Dleal)
<asi) iS5 (Rashwan et al., 2019) 5 (Ismail & Hussin, 2016) 4wl o
(Mulyono & Situmorang, 2018; Hayali et al., 2020; 4wl &
) daeal) (68 Laxie 33y oYl ) anhall ed Qumar et al., 2017)
Y5 G Lol o o 35 mall gl (SU ¢ 4 pdill La2dll (5 5hue oo
0 Gl s Ll 5 a0ls WL 5 «Jpenl

-

sADAl)

G e g sl il skl Jlae 8 Al 3 jak 3 a1 435V gl

ashiy cpaad B L sy duig KV eDleall Clie 3l dwal Je X
sy d}‘.&a 4\,}]&\ :\..u:\)ﬂ\ d.uuj LJaaxll eY g laysal s ¢ Maally ClEDLR
Laay off oal il coet 55 Jrand) Lia g L g 5T e Dlaadl cHESe 3 41a) (pa A8Dkal)
Y ‘R“‘JJE(SOR) CJ}A.u LL:_L.‘X\C.“«?\EM\ ol ‘_,’A.)am})@d:\.aﬂ\
Glaadll gldad & sl ple as e Ji e algls o alle ga g d8D)
300 o Al calia gy Allal) Al ol alaial ) eae Jiay 3 A yuadll
Al (5 care 5y e Dlandl Lia ) o alagl 5l Lo g yiSl) e Dlaall cilile
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SSad) (e s mad) i paall gl e Al Al )
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el pal) daild
A2l gl el Y

el Hyall g & ganll CL\J Asa Lu}_)ﬁﬁ\ Jraall lESle 35l (2015) 3l ¢ gl ge )

AYANY e Yo

eazdl clide o lal S (YY) anld &) ae cantadl o ¢ jhie 4 (Ol Y
: DL o - BN : @)

1)

2)

3)

4)

5)

6)

L...\.m} JalaS ¢ Slaad) Ly Yl ‘; alalall LAY S b @ eShanl) Y g
e ¢ T V) 380 dmals (o sie e pfiualealla )

Asial) gl sall L0
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